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IMPORTANT NOTICE
This presentation has been prepared by and is the sole responsibility of the directors (the “Directors”) of Celadon Pharmaceuticals Plc (the “Company”). The purpose of the presentation is to provide the recipient with further information about the Company and its business. This
presentation does not and is not intended to constitute, and should not be construed as, an offer, inducement, invitation or commitment to purchase, subscribe to, provide or sell any securities, services or products of the Company in any jurisdiction, or any part of any solicitation of any
such offer, inducement, invitation or commitment, or to provide any recommendations for financial, securities, investment or other advice or to take any decision. You are encouraged to seek individual advice from your personal, financial, legal, tax and other advisers before making any
investment or financial decisions subscribing for or purchasing any securities.

Neither the Directors nor any professional advisers to the Company nor any of their respective directors, officers, employees, agents, affiliates or representatives or advisers or any other person makes any representation or warranty, express or implied, as to the accuracy or
completeness of the information or opinions contained in this presentation. This presentation, which does not purport to be comprehensive, has not been independently verified. Nothing contained herein should be relied upon as a promise or representation as to the future, and no
information set out or referred to in this presentation shall form the basis of any contract or indicate any commitment by the Company to issue any shares or to proceed with any other transaction. None of the Company, its advisers, or their respective members, directors, officers,
employees, agents, affiliates or representatives or advisers nor any other person accepts any obligation or responsibility to advise any person of changes in the information set out in the presentation. To the fullest extent permitted by law, none of the Company nor its advisers (nor
their respective members, directors, officers, employees, agents or representatives) nor any other person accepts any liability whatsoever for any errors, omissions or inaccuracies in such information or opinions or for any loss, cost or damage suffered or incurred howsoever arising,
directly or indirectly, from any use of this presentation or its contents , or any other information (whether written or oral) made available (directly or indirectly) in connection with this presentation or otherwise in connection with the subject matter of this presentation or any transaction.
The information contained in this presentation is not to be relied upon for any purpose whatsoever.

Certain statements in this presentation may be forward looking statements. By their nature, forward looking statements involve a number of risks, uncertainties and assumptions about the Company, its subsidiaries and its business and investments that could cause actual results or
events to differ materially from those expressed or implied by the forward looking statements. Forward looking statements contained in this presentation regarding past trends or activities should not be taken as a representation that such trends or activities will continue in the future.
Except as required by applicable law or regulation, neither the Company nor any of its advisers (nor their respective members, directors, officers, employees, agents or representatives) undertakes any obligation to update or revise any forward looking statements, whether as a result of
new information, future events or otherwise. You should not rely on forward looking statements, which speak only as of the date of this presentation.

This presentation is limited to and intended for distribution only to persons who are (a) persons in member states of the European Economic Area who are “qualified investors” within the meaning of Article 2(e) of the EU Prospectus Regulation (Regulation (EU) No 2017/1129), or (b)
persons in the United Kingdom who are “qualified investors” within the meaning of Article 2(e) of the UK Prospectus Regulation (Regulation (EU) 2017/1129, which is part of UK law by virtue of the European Union (Withdrawal) Act 2018), who (i) have professional experience in matters
relating to investments and fall within the definition of “investment professionals” in Article 19(5) of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 (as amended) (the “FPO”), or (ii) are high net worth companies, unincorporated associations or
partnerships or trustees of high value trusts as described in Article 49(2) of the FPO, or (c) persons to whom it may otherwise be lawfully communicated (in each case referred to as “Relevant Persons”). This presentation has not been approved by the Financial Adviser for the
purposes of Section 21 of the Financial Services and Markets Act 2000 (“FSMA”). The information contained in this presentation is not intended to be viewed by, or distributed or passed on (directly or indirectly) to, and should not be acted upon by any class of persons other than
Relevant Persons.

None of the Company, nor any adviser or person acting on their behalf, shall (without prejudice to any liability for fraudulent misrepresentation) have any liability whatsoever for loss however arising, directly or indirectly, from the use of information or opinions communicated in relation
to this presentation. Any investment or investment activity to which this communication relates is available only to Relevant Persons and will be engaged only with Relevant Persons.

This presentation may contain unpublished inside information with regard to the Company and/or its securities. Recipients of this presentation should not deal or encourage any other any other person to deal in the securities of the Company whilst they remain in possession of such
inside information and until the transaction described in this presentation is announced. Dealing in securities of the Company when in possession of inside information could result in liability under the insider dealing restrictions set out in the Criminal Justice Act 1993 or the UK
Market Abuse Regulation (“MAR”). This presentation may contain information which is not generally available, but which, if available, would or would be likely to be regarded as relevant when deciding the terms on which transactions in the shares of the Company should be effected.
Unreasonable behaviour based on such information could result in liability under the market abuse provisions of MAR.

This presentation is strictly confidential and is being provided solely for your information and may not be reproduced in any form or further distributed to any other person or published in whole or in part, for any purpose. You shall treat and safeguard as private and confidential all
information contained in this presentation and take all reasonable steps to preserve such confidentiality. Any failure to comply with these restrictions may constitute a violation of applicable securities laws. This presentation is not for publication, release or distribution, directly or
indirectly, and may not be taken or transmitted, in or into the United States, Canada, Japan, the Republic of South Africa, New Zealand or Australia and may not be copied, forwarded, distributed or transmitted in or into the United States, Canada, Japan, the Republic of South Africa, New
Zealand or Australia or any other jurisdiction where to do so would be unlawful. The distribution of this presentation in any other jurisdictions may be restricted by law and persons into whose possession this presentation comes should inform themselves about, and observe any such
restrictions. Any failure to comply with such restrictions may constitute a violation of the laws of the United States, Canada, Japan, the Republic of South Africa, New Zealand or Australia or any other such jurisdiction. By accepting this presentation, you agree to be bound by these
restrictions.

The securities referred to in this presentation have not been and will not be registered under the US Securities Act of 1933, as amended, (the “US Securities Act”) or under any securities laws of any state or other jurisdiction of the United States and may not be offered, sold, resold,
taken up, exercised, renounced, transferred or delivered, directly or indirectly, within the United States or to, or for the account or benefit of, any person with a registered address in, or who is resident or ordinarily resident in, or a citizen of, the United States except pursuant to an
exemption from, or in a transaction not subject to, the registration requirements of the US Securities Act. There will be no public offer of the securities in the United States. Neither the US Securities and Exchange Commission nor any securities regulatory body of any state or other
jurisdiction of the United States of America, nor any securities regulatory body of any other country or political subdivision thereof, has approved or disapproved of this presentation or the securities discussed or the accuracy or adequacy of the contents of this presentation. Any
representation to the contrary is a criminal offence in the United States.

By attending this presentation and/or accepting a copy of this presentation, you agree to be bound by the foregoing limitations and, in particular, will be taken to have represented, warranted and undertaken to the Company that you have read and agree to comply with the contents of
this notice including without limitation the obligation to keep this presentation and its contents confidential.
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Presentation team

JAMES SHORT
Founder & Chief Executive Officer

ALLAN ROWLEY
Interim Chief Financial Officer

 Introduction to Celadon

 Who we are

 Strategy recap

 Interim results highlights

 Summary and outlook

Agenda
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Focusing on the research, cultivation, manufacturing and 
sale of breakthrough cannabis-based medicines

UK leader in breakthrough cannabis-based medicines

One of the first 
licenced by the 
Home Office2

to grow high-THC3

medicinal cannabis 
and API

100,000 sq ft 
UK based 

facility

comprising a 
GMP-aligned1

laboratory and 
indoor hydroponic 

grow facility

MHRA4

conditionally 
approved 

clinical trial

evaluating the use of 
cannabis-based 

medicines for the 
management of 

chronic pain

Early-
mover 

advantage

to capture large, 
addressable chronic 
pain market across 

the UK and 
internationally 

£20 
million 

of funding5

received to date to 
support execution of 

growth strategy

Publicly 
listed on 

AIM

the first cannabis 
business to join the 

world’s leading 
growth market since 

GW Pharma 
(acquired for $7bn in 

2021)

1 – Good Manufacturing Practice
2 – for the purpose of producing test batches of cannabis oil to support its application to the MHRA
3 – ∆9 –tetrahydrocannabinol
4 – UK Medicines and Healthcare products Regulatory Agency
5 – inclusive of all funding raised by Celadon Pharmaceuticals Plc (formerly Summerway Capital Plc) and Vertigrow Technology Ltd
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What we do
Research, cultivation, manufacturing, and sale of breakthrough cannabis-based medicines

GROW, EXTRACT & SELL TRIAL BREAKTHROUGH R&D

• Cultivation of high-THC cannabis

• Indoor controlled environment grow, 
using hydroponics, to create 
pharmaceutical level quality and 
consistency

• 100,000 sq ft GMP-aligned UK facility

• Extraction technology and 
processing to produce natural API1

• Distribution of flower, API and 
cuttings

• Majority owners of LVL Health, which 
has the only MHRA conditionally 
approved chronic pain trial using 
cannabis-based medicines

• Full trial, once approved by REC2, 
allows for up to 5,000 patients to be 
enrolled

• Strategy to open up UK market by 
providing most robust data set to-
date for doctors, MHRA and NICE3 to 
support NHS reimbursement

• Research and develop novel 
medicines with highly experienced 
in-house R&D team and partnerships

• Focus on prescription medicines for 
UK “specials” and third party clinical 
trials

• Explore new delivery technologies

• Partner for licenced drugs (e.g. 
minority stake in Kingdom 
Therapeutics – biopharma 
developing cannabinoid drug for 
autism)

1 – Active pharmaceutical ingredient / 2 – Research Ethics Committee / 3 – UK National Institute for Health and Care Excellence 5



Cannabis-based medicines are expanding rapidly supported 
by growing evidence base for their efficacy 

• Legalised in 2016
• Rapid growth to >200k 

patients (2019-21)

• Legalised in 2016

• Legalised in 2016

• Legalised in 37 states
• No Federal legalisation

• Legalised in 2001

Core markets for cannabis 
based medicines

• Epidiolex (epilepsy) drug
• GW acquired by Jazz for $7bn (2021)

Global market for medical 

cannabis is currently worth 

over US$8bn and is forecast 

to grow at ~27% CAGR to 

US$53bn by 2027, driven by 

pain management products1

1 – Medical Cannabis Market, Transparency Market Research May 2022

• Legalised in 2018
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HOW IT WORKSInitial focus on chronic pain

Over 40% of UK population suffer from a form of pain1, 
with 8 million reporting pain that is moderate or 
severely disabling.

This figure is expected to grow due to aging 
populations, sedentary lifestyles and growing mental 
health issues.

CBMPs2 can have a huge impact on society:

 Improved patient outcomes: opioids only work for 5-
10% of chronic pain patients3

 Fewer adverse effects: > 75k opioid overdose 
deaths in US in 20214

 Reduced costs to health service and economy:
fewer doctor consultations and in-patient stays, and 
more patients back to work

Celadon’s current site could service >50k patients p.a. 
(~£90m revenue)5; many more sites needed if re-
imbursement on the NHS is achieved

The chronic pain market is significant and largely unaddressed by existing treatments

8m
Chronic pain 

sufferers in UK

50k
Patients from 

one site

~50m with chronic pain in USA6

~100m with chronic 
pain in Europe7

1 – British Pain Society, 2016 (defined as pain that lasts more than 3 months) | 2 – cannabis based products for medicinal use in humans / 3 – Stannard et al, 
2016 | 3 – National Centre for Health Statistics, 2022 | 4 – CDC, November 2021 | 5 – once phase 2 and 3 grow facilities have been completed
6 – Prevalence of chronic pain among adults in the United States”; Yong, R. Jasona,*; Mullins, Peter M.b; Bhattacharyya, Neilc; 2022
7 – Survey of chronic pain in Europe: prevalence, impact on daily life, and treatment by Breivik H, Collett B, Ventafridda V, Cohen R, Gallacher D 2006
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We have solutions to the UK market challenges

QUALITY UK PRODUCT

No supply of quality UK product, 
with market currently reliant on 

imports

Too much low quality 
product on market

Huge variation in current supply 
(i.e., CBD/THC levels)

ACCESS

Frequent delays and expense 
from importation on 
named-patient-basis

Limited re-imbursement on NHS

~1.4 million people sourcing 
medicinal cannabis illegally

AWARENESS

Limited awareness of the 
therapeutic value of CBMPs 
among patients and medical 

community (including 
endocannabinoid system)

Celadon UK domestic production

Celadon high-quality and 
consistent indoor grow

Celadon breakthrough R&D to 
develop advanced medicines

Celadon UK domestic production

LVL trial to provide data points 
for MHRA and NICE, with aim of 

securing re-imbursement on NHS

Celadon education programme, 
including development of training 

facility at UK site

Data set from LVL trial

UK market 
challenges

Solutions

UK market has faced early challenges despite significant demand and legalisation of CBMPs in 2018
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Our strategy
Patient-first approach underpinning strategy for the research, cultivation, manufacturing and sale of 
breakthrough cannabis-based medicines

• Focus on chronic pain
• Partner on autism
• Explore new indications based 

on endocannabinoid system

PATIENT-FIRST

• Develop genetics and cuttings
• Scale licenced grow in UK
• Process to API and develop 

cannabis-based medicines
• Distribute, including via LVL trial

INTEGRATED 
SUPPLY CHAIN

• Scale LVL chronic pain trial
• Support Kingdom autism 

clinical trials
• Explore new trials and LVL 

opportunities

TRIAL

• Focus on developing advanced 
prescription medicines

• Explore novel formulation and 
delivery devices

BREAKTHROUGH R&D
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Our track record and key milestones
By 2025, we aim to become the UK’s leading pharmaceutical company focused on breakthrough 
cannabis-based medicines

2018 202220212019-20 2023-25

Phase 1 
construction 

completed; growing 
commences

Home Office 
licence 

successfully 
achieved Phase 2 

construction begins

GMP licence 
application

Applications to 
Home Office and 

MHRA

LVL Health 
majority stake 

acquired (57.5%)

Kingdom 
Therapeutics stake 

acquired

Successful AIM 
listing raising 

~£14m of equity 
capital1

Celadon founded 
after medical 

cannabis 
legalisation in UK

Complete Phase 2 and Phase 3 construction 

Expand product capabilities (cuttings, flower, 
API)

Expansion opportunities (product and LVL 
protocol)

Secure REC approval and scale LVL trial for 
chronic pain

Develop novel cannabis-based medicines (with 
partnerships for leading delivery technologies)

LVL study begins

1 – RTO placing proceeds of £8.5m plus existing Celadon Pharmaceutical Plc (formerly 
Summerway Capital Plc) cash
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 Successfully completed seventh harvest from the Phase 1 grow facility, with
independent third-party testing confirming high quality, consistent
pharmaceutical grade medical cannabis with high THC profile

 Internal and independent third-party GMP audits completed, and request
issued to MHRA for inspection at earliest possible date, anticipated to occur
in Q4 2022

 Continuation of Phase 2 grow facility build, which remains on track to
become operational in Q1 2023

 High level of new patient enquiries to LVL clinic generated with patient
feedback reporting improvements quality of life; feasibility study formally
commenced, enabling the Company to submit the results to REC before the
end of 2022

 Increased shareholding in Kingdom Therapeutics

 Signed R&D collaboration agreement with Phytome Life Sciences to explore
the development of novel pharmaceutical medicines, including using
Celadon’s API

Operational highlights
Covering the period to 30 June 2022 and post period end
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 Accounting context

 Presentation of Celadon’s financial results for the six month period ended 30 June
2022 reflects the consolidated position for the Group, however under IFRS 3,
Vertigrow Technology Ltd is considered the accounting acquirer and Summerway
Capital Plc is considered the accounting subsidiary as if Vertigrow had acquired
Summerway

 As such, the income statement and statement of cash flows shows the results of
Vertigrow prior to readmission on 28 March 2022, with Summerway’s results
included from that date and reflected in the 30 June 2022 balance sheet

 Financial summary

 Revenue of £11.3k (Jun-21: £nil)

 Operating loss of £2.0m (Jun-21: £1.0m)

 Loss before tax £13.5m1 (Jun-21: £1.9m)

 Cash as at 30 June 2022 of £9.1m (Jun-21: £2.8m), and cash as at 26 September of
£7.3m

Financial highlights
Covering the period to 30 June 2022

1 – after non-cash and one off non-recurring items totalling £11.5m in the period
12

Celadon Pharmaceuticals Plc 
(formerly Summerway Capital Plc)

Summerway Subco Limited

Vertigrow Technology Ltd

Celadon Pharma 
Ltd

Celadon 
Pharmaceuticals 

(UK) Ltd

Harley Street 
(CPC) Limited

57.5%



Unaudited income statement
 Revenue in the period of £11.3k generated through 

the Group’s private pain clinic, LVL

 Loss at a gross margin level as a result of the mix of 
paying and non-paying patients on the LVL pain 
clinic

 Operating costs include all central costs for the 
Group, most notably people, property, marketing,
legal and professional expenses

 Operating loss of £2.0m for the 6 month period 
ended Jun-22 before a series of one off, non 
recurring and non-cash items associated with the 
RTO

 RTO share based payments is a non-cash charge 
reflects the difference between market 
capitalisation of SWC Plc on 28-Mar-22 and the 
SWC Plc pre-acquisition balance sheet value

 RTO acquisition costs were the one off transaction 
expenses incurred during the period as a result of 
the RTO process

 Finance charge on CLN is also a non-cash charge 
associated with recognising the cost of the 
conversion discount on the CLN, which was equity 
settled on 28-Mar-22

GBP£ 6m ended
30-Jun-22

6m ended
30-Jun-21

FY ended 
31-Dec-21

Revenue 11,258 - 1,500

Gross loss (12,409) - (10,383)

Operating costs (1,799,317) (914,119) (2,383,447)

D&A (170,762) (118,165) (269,619)

Operating loss (1,982,488) (1,032,284) (2,663,449)

RTO share based payments (6,399,526) - -

RTO acquisition costs (1,464,653) (783,297) (777,476)

Share based payments (768,766) - -

Finance charge on leased assets (264,414) (185,792) (383,595)

Finance charge on CLN (3,448,677) (102,182) (191,440)

Finance gain on derivative liability 555,929 154,730 (659,891)

Contingent consideration release 374,768 - -

Net interest charge (60,496) (701) (70,134)

Loss before tax (13,458,323) (1,949,526) (4,745,985)

Basic and diluted EPS (25.1)p (4.4)p (10.4)p
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Unaudited balance sheet + cash flow
Balance sheet

 Intangible fixed assets of £4.6m as at 30-Jun-22, including 
£3.2m right of use asset (facility lease) and £1.1m of goodwill

 Closing cash of £9.1m reflective of RTO placing which raised 
£8.5m of gross proceeds, cash held by both Summerway Capital 
Plc and Vertigrow Technology Ltd as at 28-Mar-22, less 
transaction and operating expense incurred in the period

 Lease liability of £4.3m reflective of fair value of long term lease 
commitments associated with the facility lease

Cash flow

 Operating cash flow of £(3.0)m in the six month period to 30-
Jun-22, inclusive of £1.5m of transaction  costs associated with 
the Mar-22 RTO

 Net cash inflow from investing activities includes £3.5m of cash 
on Summerway Capital Plc’s balance sheet as at 28-Mar-22, less 
capex incurred in the period of £1.2m

 Net cash inflow from financing activities includes net RTO 
placing proceeds of £7.5m (after issue costs) and a £1.5m 
repayment of a supplier loan, which was previously drawn down 
during the twelve month period ended 30-Dec-21 but unused

 Overall increase in Group cash of £5.3m in the period, leaving a 
closing cash balance of £9.1m as at 30-Jun-22

GBP£ 6m ended
30-Jun-22

6m ended
30-Jun-21

FY ended 
31-Dec-21

Intangible fixed assets 4,557,340 2,615,770 3,577,384

Tangible fixed assets 2,063,628 883,708 1,020,703

Net current assets (liabilities) (ex. cash) (665,646) (4,960,285) (8,292,798)

Cash 9,075,413 2,848,289 3,823,234

Non-current indebtedness (29,167) (39,167) (1,567,677)

Lease liability (4,341,849) (2,909,609) (2,919,912)

Net assets 10,659,719 (1,561,294) (4,359,066)

GBP£ 6m ended
30-Jun-22

6m ended
30-Jun-21

FY ended 
31-Dec-21

Cash flows from operating activities (13,458,323) (1,949,526) (4,745,985)

D&A, other non-cash items 10,408,057 252,110 1,574,679

Operating cash flow before w/c (3,050,266) (1,697,416) (3,171,306)

Net movement in w/c 33,808 556,371 23,937

Net inflow from investing + financing 8,268,637 3,689,855 6,671,124

Net increase in cash 5,252,179 2,548,810 3,523,755

Cash at beginning of period 3,823,234 299,479 299,479

Closing cash 9,075,413 2,848,289 3,823,234
14



Summary & outlook

Post IPO progress, placing Celadon at the forefront of a burgeoning market

Early mover advantage and high regulatory and operational barriers to entry
One of the first UK companies to be licenced by the Home Office to grow test batches of cannabis and the only owner of an 
MHRA conditionally approved medical cannabis trial

Proven and experienced leadership team
Deep expertise across pharmaceuticals, R&D, agronomy and business-building

Substantial, high growth addressable market
Global market for medical cannabis is currently worth over US$8bn and is forecast to grow at ~27% CAGR to US$53bn by 
2027, driven by proven efficacy and large patient populations for chronic pain1 (~50m in US, ~100m in Europe)

Clear strategy for growth
Near term focus on delivering MHRA registration and commencement of the trial, while pursing early revenue opportunities 
and maintaining our patient-centric and pharmaceutical approach in delivering better patient outcomes

1 – Medical Cannabis Market, Transparency Market Research May 2022
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Unaudited cash flow – detail 
 Operating cash flow of £(3.0)m in the six month 

period to 30-Jun-22, inclusive of £1.5m of 
transaction  costs associated with the Mar-22 RTO

 Net cash inflow from investing activities includes 
£3.5m of cash on Summerway Capital Plc’s balance 
sheet as at 28-Mar-22, less capex incurred in the 
period of £1.2m

 Net cash inflow from financing activities includes 
net RTO placing proceeds of £7.5m (after issue 
costs) and a £1.5m repayment of a supplier loan, 
which was previously drawn down during the twelve 
month period ended 30-Dec-21

 Overall increase in Group cash of £5.3m in the 
period, leaving a closing cash balance of £9.1m as 
at 30-Jun-22

GBP£ 6m ended
30-Jun-22

6m ended
30-Jun-21

FY ended 
31-Dec-21

Cash flows from operating activities (13,458,323) (1,949,526) (4,745,985)

Adjustments:

D&A 170,762 118,165 269,619

Other non-cash items 10,238,188 133,350 1,304,549

Other finance costs (net) (893) 595 511

Operating cash flow before w/c (3,050,266) (1,697,416) (3,171,306)

Net movement in w/c 33,808 556,371 23,937

Net inflow from investing activities 2,323,698 (503,802) (1,242,026)

Net inflow from financing activities 5,944,939 4,193,657 7,913,150

Net increase in cash 5,252,179 2,548,810 3,523,755

Cash at beginning of period 3,823,234 299,479 299,479

Closing cash 9,075,413 2,848,289 3,823,234
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We are a values driven pharmaceutical company

Improving quality of life for patients most in need by developing 
breakthrough cannabis-based medicines

Patient-first

Putting patients at the 
heart of everything we do

Collaboration

Building close partnerships 
with doctors, regulators, 

innovators and colleagues

Innovation

Developing industry-
leading science, 

technology and medicines

Determination

Never giving up on our 
goals despite the 

challenges
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Our team

JAMES SHORT CEO & Founder

IQBAL GILL Chief Science Officer

Experienced business builder for the past 30 years, with a strong focus 
on businesses in highly regulated markets, such as energy from waste, 
building and property development.

25 years of experience in the natural products, pharmaceutical, 
biotechnology and chemical industries. 5+ years of extensive R&D 
experience in cannabinoids, especially formulation and deliver. 

KATIE LONG CFO
Experienced corporate finance professional and strategic advisor to on 
IPO, M&A and financing strategies. Co-founder of Tessera Investment 
Management, Current NED of RazorSecure and former CFO of Oxford 
BioDynamics Plc. Qualified as chartered Accountant with EY.

ALEXANDER ANTON Chairman
Experienced AIM director and Chairman. Founder and former Chairman 
of Summerway Capital Plc.  Previously Chairman of Victoria Plc.

ROBBIE BARR Senior Independent NED
Senior advisor to OMERS Private Equity and Chair at cinema group Vue 
International. Formerly executive chairman of Four Seasons Health Care 
and of Odeon & UCI Cinemas, managing director of Terra Firma Capital 
and held senior finance roles at Vodafone Group plc.

DAVID FIRTH Independent NED
Non-executive chairman of Best of the Best plc and NED of Parity Group 
Plc, Summerway Capital plc and i-nexus Global plc. Previously finance 
director of Penna Consulting plc.

LIZ SHANAHAN Independent NED
Life sciences entrepreneur with extensive pharmaceutical experience. 
NED of Inspiration Healthcare Group plc (AIM) and formerly NED of UDG 
Healthcare (LSE-listed and acquired for £2.8bn in 2021)

DR STEVE HAJIOFF Independent NED
30 years of healthcare experience, including serving as Chairman of 
British Medical Association and holding Medical Director/CMO roles at 
Bupa Health Dialog, Totally PLC, Pain Management Solutions, Sana 
Healthcare, and Knowde Group. Adviser to NICE and NHS England.

ARTHUR WAKELEY Managing Director
Experienced strategy consultant at McKinsey, with wide ranging 
experience across strategy, growth, digital innovation, and business 
building. Previously M&A investment banking at Lazard.

A proven and experienced leadership team, with a deep industry 
and capital markets expertise
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ESG strategy
Aiming to develop medicines that might be reimbursed on NHS, Celadon will work to align with the NHS’s requirement that
by 2027 suppliers report emissions and publish a carbon reduction plan aligned with its 2045 net zero targets

Environmental Social Governance 

• UK domestic production: UK market 
currently reliant on imports from 
overseas; Celadon’s UK facility 
reduces the sector’s carbon footprint 
from transport

• Indoor cultivation: state-of-the-art 
indoor, hydroponic growing system, 
which offers higher yield, less wastage 
and more careful management of 
water when compared to outdoor and 
greenhouse cultivation methods

• Energy usage: while cultivation is 
energy-intensive today, cultivation 
innovations (e.g. efficient LED lighting 
and off-peak growing) and review of 
renewable energy options will help 
minimise this over time

• Quality of life: Celadon’s mission is to 
improve quality of life for patients 
most in need in society; especially 
chronic pain (8m+ sufferers in UK)

• Widened access: aim for re-
imbursement on NHS to help patients 
across society (not just private sector)

• Reduced harm: alternative to opioids 
(>75,000 deaths in US from overdoses 
in 2021)

• Reduced crime: alternative to black 
market (~1.4m in UK frequent for 
medicinal cannabis today) 

• Responsible employer: Celadon 
focused on well-paid jobs (including 
National Living Wage, employee share 
scheme, apprenticeships)

• Corporate Governance: listed on the 
AIM market of the LSE and compliant 
with the QCA Corporate Governance 
Code 

• Board of Directors: seven highly 
experienced and diverse plc directors, 
four of whom are independent non-
executive directors; oversight of 
strategy, operations, financial 
accounts and risk management 
systems
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Significant shareholders

Shareholder % holding

James Short (CEO) 42.2%

John Mitchell 7.3%

Paul Allen 7.3%

Cormac Short 7.3%

Jonathan Rickard 3.7%

Shareholders holding 3% or more of the Company’s issued share capital1

Shareholder % holding

James Short (CEO) 42.2%

Alexander Anton (Chairman) 2.1%

Robert Barr (Senior Independent NED) 0.07%

David Firth (Independent NED) 0.02%

Director shareholdings2

1 – So as far as the Company is aware, 70.6% of its issued share capital is not in public hands as at 26 September 2022
2 – Directors hold in aggregate 44.5% of the Company’s issued share capital 21
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